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MARKET DEV VS PRODUCT DEV

Nrpa-cumynauma “Market dev vs Product dev” nocnefnoBatenbHo
BOCMNpPOU3BOANT pa3paboTKy cTpaTernu pa3sutmsa busHeca pns
NPOAYKTOBbIX N CEPBUCHbIX KOMMaHWN.

Bo BpeMsi Urpbl y4acTHUKM NocnefoBaTesibHO NPOXOAST LWark aHann3a
BO3MOXHOCTEW KOMMNaHUK, UCCNeloBaHNS PbiHKA, MOMCKA HULLN, N3YYEHUS
nonb3oBaTesiei, BblpaboTkn YHUKANbHOIO LLEHHOCTHOTO NPEeAoXeH s,
nonbopa KaHanoB NPoLBUXEHUs, BbIbopa MoLeiv MOHeTU3aLuu 1
noslyyeHus nepebIX MeTpUK 3dEeKTUBHOCTHU.

CueHapui urpbl BktoyaeT paboTy ¢ 3BeCTHbIMM MeTO4aMKM aHanm3a:

1. Matpuua AHcodda. 2. SWOT-ananus. 3. Matpuua peiHkoB BoaTke. 4. ADL-
mMaTpuua. 5. AHanu3 éMKocTK pbiHKa. 6. KprBble XXM3HEHHOT0 LuKna ToBapa. 7.
KpuBas npuHaTus nHHoBauui. 8. NpeogoneHune nponactu. 9. Anropmutm cosfanus
ronyboro okeara. 10. Inarpamma USP. 11. MHTepBbio Customer development. 12.
KaHBa nuuHocTHbIX NnoTpebHocTen nonb3osatenen. 13. Persona Canvas. 14. Value
Proposition Canvas. 15. JTBD. 16. MaTpuua KoHKypeHTHbIX cTpaTeruii [MopTepa.
16. AHanus anactnyHocTh UeHbl. 17. Business Model Canvas. 18. Lean Canvas.

[lononHuTenebHoO, B 3aBUCMMOCTM OT BbIOpaHHOW yyacTHUKaAMK cTpaTernu, B
nrpe Takxe MOryT BCTPETUTbCH METOAbl:

19. Customer Journey Map. 20. MapkeTuHr-mukc 4-5-7P. 21. Product-market fit
/ Problem-solution fit canvas. 22. Customer Forces Canvas. 23. Empathy map.
24. PEST, SNW-ananu3. 25. SMART-uenenonaranue. 26. AHanvs BOpoHKM
nocnepoBaTtenei. 27. BenumapkuHr. 28. rfx, xyz, abc-ananus. 29. OkHo [O>xxoxapu.
30. MaTpunua BCG. 31. Consumer decision journey. 32. Service Blue Print. 33.
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NPS. 34. Mopenb "onuHHoro xBocta”. 35. Matpuua Abenq. 36. MaTpuua TomncoHa
- CtpukneHga.

B pesynbTaTe urpbl y y4acTHMKOB OCTAHYTCA: - CO34aHHas KapTa UccliefoBaHus
pbIHKa U CTpaTernn passBuTWUs KOMMaHmK, - 3anonHeHHasa Lean Canvas / Business
Model Canvas, - 3anosiHeHHble MPOMEeXXyTOYHble MaTpMLbl aHaan3a pbiHKa 1
nonb3oBaTesei, - CNUMCoK kaHanos npoaswxerus / Tamapa KynuHkosuy

3anyck Outbound mMapkeTuHra

C keM Mbl KOHKYpUpYyeM Ha pbiHke? A3na n MHaus - cunbHbIn pa3bpoc B kayecTBe,
HO 1 cunbHas guacnopa B CLUA. JTatuHckas AMepuka - 6amsoctb kK CLUA, CHI™-
LUHblEe PENTbI, HO OrpaHMYeHHOCTb B pecypcax. "EBponelickas” BocTouHas EBpona
- BrainDrain. Hawwu "BocTouHble” coceaim - nonntmka npu Boibope BeHZOpa U yXKe
cnoxwuBLlasca penytaumsa y paga ctpad CHI.

MoueMmy TenemapkeTuHr — a7o fail

Just another everything doing company. Ynop Ha konunyecTBo touches, a He
kayectBo. Bad English. Long reads. HeT cucteMHocTtu B paboTte TeneMapKkeTUHN
oTnena. Het MeHTOpcTBa, TpekMHra n MapkeTMHroBoi nogaepxkun. Kak HanTtu
BbIXxop?

C yero HauaTb?
KYC - know your company: YTO Bbl nponaete? KOMY Bbl npopnaete? [NOYEMY BbI?
KAKOW pe3synbTaT Bbl 0xknaaeTe oT cBoero touch?

ToolSet anTn-mapketonora
OcHoBHoM TynnceT auTu-mMapketonora. Pabota ¢ User-friendly CRM. LinkedIn
Sales Navigator. Xing. Hunter.io. Uplead. Lead411. Zoominfo.
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KnueHtckuin npodpunb

Kak npaBunbHO YnTaTh KnneHTCckuin npodunb. OcobeHHOCTN KopnopaTUBHbIX
npodwmnen 3akazumkoB. TprOKM NPU UCNOb30BAHUN MHPOPMaLMK U3
KoprnopaTuBHoro npoduns ans nepeoro kickoff-nuHrosaHus.

/ Muxann PoMmaHoBckui

CTpaTervnueckas kapTa KOMNaHuu

MoaroToBKa CTpaTerMyeckoi KapTbl CBOEM KOMMaHMK, ONMcaHHbli nopTpeT
nokynaTess v Nofb30BaTess yCayrin KOMMnaHum, oLeHka EMKOCTU pbiHKa U
cerMeHTa nepBbIx NoKynaTesiei, MapKepbl NepBbix NoKynaTesiei Ais HaCTPoNKM
NMporeHepaumu, NpoBepka rmnoTessbl 0 HYXKHOCTW NPoayKTa/ycnyru MeTofoM
custdev MHTEpBbIO, aHaIM3 KOHKYPEeHTOB, CHOPMYNMPOBaHHOE YHUKASIbHOE
TOproBoe NpeasioKeHne B LLeHHOCTAX MoKynaTesiel, onpeaeneHme KaHanos
NPOABWXEHMS, pacyuéT bloaykeTa, BbI6op MeTpuK 3GpdeKTUBHOCTH, 3aMosIHeHHas
KapTa cTpaTteruu 6usHeca (Lean canvas) / Tamapa KynuHkosuy

Kak nucaTb/3BOHUTL KNUEHTY

Onpegensem Haw call-to-action. MpasBuno 6/12 touches. Kak yepeayem
LinkedIn/e-mail/phone. OcobenHocTu nogxona 8 CLUA n Espone. Important small
things.

O yeM roBOpuTb C KIMEHTOM

Don’t sound like an Indian. Be straightforward. Pabouas cTpykTypa Bawero
Meccagxa. HYeTko ykaxuTe Lenb obpalueHus u next steps. LLlapuHr peneBaHTHOro
KOHTeHTa yepe3s social media.

Kak opraHusosaTb pabounint peHb

Jlyywine pHn pns nuceM mn 3BoHKOB. MipeansHoe BpeMsa ans follow-ups. Kak
yunTbIBaTb pa3HuLy B time zones. Korpa cobupatb 6a3y, a korga nMHrosatb
knuneHTa. Kak 1 Korfia Waputb pefieBaHTHbIN KOHTEHT Yepe3 social media.

Road Show
Moprotoeka k Road Show. Kypa v korpa xopowo exaTb. Kak 1 korga HaumMHaem
noArotoBky. Ha kakune pesynbTaThl MOXHO paccumnThbiBaTh. Road show and/or

conference / Muxann PomaHoBCKUA

MuHrosaHue B LinkedIn

Llenoukn email'oB 1 coobueHunn B LinkedIn. [MpakTuka dponnoyannuHra un
MUHroBaHma KnuneHTa. Kak He noka3aTbCs HaBA3YMBbLIM U AenaTh NAFEH Ha
«CKPbIBAKOLWMXCH>» KINEHTaX.

MepcoHnanbHble npodunu B LIN
Mpodunun komnaHum u cotpyaHukos B LinkedIn. MNMpopatowtas obnoxka gns Bawmx
CoTpyAHUMKOB. ToHKoCcTH paboThl ¢ LinkedIN.

SMM B IT-MapkeTuHre

Brand awareness vs. lead generation. Follower engagement. Facebook and
LinkedIn ads. lNpoMo koHTeHTa B couceTax. KypupoBaHue koHTeHTa. Social
selling.
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/ Huknta Yepkacos

Boolean & X-Ray leadgen
Bynes nouck u x-ray nonck npu ¢opmMmpoBaHum vip-6asbl. A3bIkn NONCKOBUKOB,
CeMaHTM1Ka 3amnpocoB W aNropuTMbl BblAaun MHPOPMaLMM B OCHOBHbIX
nouckoBumkax. OcHoBa 419 CTapkMHra 1 LLeneBoro COpcuHra nnaoB kateropum “A”

/ Opwnii CopokuH

Inbound MapkeTuHr

Inbound nnn BxoosLwMit MapkeTUHr. B yeM ero oTanyme oT XonoLHOro
MapKeTUHra, Ha KakoM 3Tarne pasBuUTUS KOMNaHUM OH HauyMHaeT paboTaTb U KakUM
KOMMNaHMaM OH npoTuBonokasaH. Tpaduk yepe3 SEQ, peknamy, bnor-noctel, SMM,
[vpekTopun 1 KoHTaKkTHble GOpMbI.

OcHoBHble owmnbku
OcHoBHble oWKNBKM Npy HacTpoike “"BxoasaLlLero MmapketnHra”. lNnata 3a
HepeneBaHTHbIN Tpaduk 1 3a “Hepgonuabl”.

MopTpeTnsaumsa knuneHTa

MopTpeTusaums knneHta. OcHoBa pa3paboTku CTpaTermm BXOAsLLEro MapKeTHHTa
- paspaboTka 1 TUnonornsauus Lenesbix kKaneHTos. MpasBuna, anroputMbl 1
npumepbl.

SEO-Aapo

SEO-Appo. OnTMmnsauns Ballero canTa noj, peneBaHTHbIE PbIHKY 3aMpochl.
AHanwus caiiTta. cpaBHeHMe ¢ KOHKypeHTaMu, GopMUpoBaHue NepBUYHOro a4pa
3anpocos, $opMMpOBaHUE CTPYKTYPbI CaiiTa, BHYTPEHHSAS ONTUMU3aLUS.
ynyULleHMe KOHTEHTa, yyyLlleHune 103abunnTtn, BHyTPEHHNAS NepeMHKoBKa.

3akynka peknambl

3akynka peknambl. Google Adwords, KMC, PemapkeTuHr. KoHTekcTHasa peknama
(Google Ads, Bing Ads). MeguitHas peknama (Google display network, Bing
display Ads, Youtube Ads). TapreTuposaHHas peknama (Facebook Ads, LinkedIN
Ads, Twitter Ads). PemapkeTtunr (Google Adwords, Facebook Ads, Adroll).

PaboTta c pupekTopusamum

Pa6oTa c gupektopusiMu. PaboTa ¢ npoaykToesiMu (G2Crowd, Capterra,
Trustpilot, Software Advice Consumer Affairs) n cepBMCHbIMU LUPEKTOPUAMM
(Theymakeapps, Clutch.co, Goodfirms, BBB.org, Bloomberg). Pacuet ctoumoctu
nvpa v aHanuTuka no gupektopusam / Katepuua Mycabaesa
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Company one-pager
Pa3paboTka npodpeccroHanbHOro 04HOCTPAHNYHMKA O KOMAAHWW Aas

MCMOJIb30BaHNS B N3HAMHIE, KOMMEPYECKOM NPeaioKEHUMN U PeKSTaMHbIX
matepuanax / Hnkuta Yepkacos

30 ownbok B KOHTEHTE
30 ownbOK B KOHTEHTe Ballero npogakwuiero Mmatepumana: ca17|Ta, KOMMep4ecKkoro
npennoXXeHud, nuMceM KInMeHTy, onnMcaHna KoMaHabl U T.4.

lMpaBWNbHBLIN KOHTEHT Ha cauT

OnucaHuve npouecca paboT: Kak NPaBUSIbHO NOAATH KIUEHTY afiropUTMBbI
opraHusauum npouecca delivery. OCHOBbI Npe3eHTaL MK KIOYEBbIX YCIYT U
HanpasneHui paspabotku. [peseHTaumsa uenesbix MHAYCTpMiA. [pe3seHTauus
BbIMOJSIHEHHbIX NPOEKTOB (Keic-cTaam).

References & Testimonials
PaboTa c ot3biBaMu. References & Testimonials. YTo 3107 Kak ux npoBoautb y
KJIMEHTA U Ky[a YMeCTHO pa3MelLaTh NepBble U BTOPbIE.

Corporate Blog

Brnor koMmnaHun. Kakon KOHTeHT co3gaBaTb, 4Tobbl He Tosibko Ans SEOQ, Ho n ang
ynTtaTtenein. Kak coenatb u3 bnora — nHpycTpuanbHoe Mefna. Kak otcenmBaTb
peanbHO MHTEpeCHbIe TeMbl OT WabMIOHHbIX, HAa KOTopble y>Ke cTo pa3 nucanu. Kak
nepemncnoNib3oBaTh CBOW KOHTEHT, CHIXKas 3aTpaThl Ha Npon3BoAcTBo [y cebs 1 Ha
ApYrux niowiankax).

SMM Leadgen

Coucetun. Brand awareness vs. lead generation. Follower engagement. Facebook
and LinkedIn ads. [Npomo koHTeHTa B couceTsax. KypupoBaHue KoHTeHTa. Social
selling / Hukunta Yepkacos

HdononHutenbHo:
1. Yek-nuct gna neHgmura (nocagoyHon cTpaHmMubl Ha caitTe).
2. Yek-nucT gng kenc-ctaguu (onucaHua npoekra).

3. Yek-nucT pnga ctatby.
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®uHan kypca
WToroBas 3awwunTa rpynnoBbix 3afaHuin, obpaTtHas cBsA3b, 00Cy>XaeHWe y3KnNX
MOMEHTOB, 0OMeH MHEHUAMU U KelcamMm 13 NPaKTUKNn.

MpodopueHTauumsa: passutre kapbepsbl B UT MapkeTuHre, oTamuns paboTsl B
pasHbIX TMMNax KOMNaHWiA, TPEHAbLI Pa3BUTUS Npodeccum.

prqume AUNJIOMOB.

B NMporpaMMe BO3MOXHbl He3Ha4YUTeNbHble U3BMEeHeHNA 6e3 COKpalleHUa Npoao/IHKNTENTbHOCTN NMPOrpaMMbl.

SOROKIN
KULINKOVICH

STUDIO

Facebook

Instagram
Youtube

Telegram


https://web.facebook.com/groups/217663516041040/
https://www.instagram.com/hrprby/
https://www.youtube.com/playlist?list=PLljLBUyyAbuuXZgKp_Q4glZ_xwfnXmaPK
https://t.me/itsalesmeetup




